VENDOR PRODUCTS, SERVICES, AND OTHER AREAS OF INTEREST
Specify what communications and information products and services you provide with company resources (i.e., internal full-time company expertise, resources, etc.) and which ones you offer but rely on a sub-contractor or third party to provide because your company lacks the specific expertise, resources, etc.

Include a “Product/Service Description" explaining what each product/service is and the benefits it can provide.  This information is important in determining our interest in a particular demonstration.

Identify the targeted audience (level of technical discussion/application--for senior management, middle management, all, etc.).  This will help the staff to determine who should attend.

Does you have any experience with "outsourcing”?  Have you ever been selected to take over a government function that has been outsource?

What type of Network Management products/services do you offer (if any).

Do you have consulting services that relate to helping government offices establish and develop a Chief Information Officer program?

Are your products/services available via GSA schedule or any other contracts?

Have you ever been involved in any type of Local Area Network migration projects concerning Windows NT and Exchange Mail?

Have you been involved in any type of leasing contracts with the government?

What type of storage media and/or records management tools do you offer (if any).

